
WALLDORF, Germany - October 24, 2005 - In a move to solidify its lead as the premier provider to companies of all sizes, SAP AG
(NYSE: SAP) today unveiled the latest version of SAP® Business One, its affordable business management software solution designed
to address the needs of rapidly growing small and midsize enterprises. A single, integrated solution that manages and connects critical
operations including sales, finance, purchasing, inventory and manufacturing, the new version features enhancements based on
direct feedback from small-business customers to enable faster installation, more intuitive use, global trade and easy Microsoft
Excel™-based reporting and analytics.

Delivered by a growing network of nearly 1,100 channel partners, SAP Business One is available in more than 37 country versions and
has attracted more than 7,800 customers in three years. The software enables small businesses to automate and connect their
operations while nimbly adapting to market demands such as the need to interface with customers, suppliers and distributors;
increasing globalization; and more stringent compliance requirements.

“Many small businesses start with accounting software as they develop and implement their IT strategy, but this can complicate life as
point solutions are added to meet different needs,” said Raymond Boggs, vice president of SMB research at IDC. “Having an
integrated business management solution can help small businesses benefit from a consolidated view of different operations, giving
them the information they need to make informed decisions, rather than having just the rear view mirror to track past results.”

Enhancements in the new version of SAP Business One make the solution even easier to use and implement. A more customizable and
intuitive interface allows users to filter information and access the data they need to run their business; tool tips have been added for
better navigation; and other improvements make it easier to work with attachments and facilitate access to online help. The solution’s
new implementation tool, Copy Express, allows SAP partners to easily copy custom reports, queries, user settings and other
configurations from one installation to another. These configurations can then be easily deployed at customer sites, reducing set-up
time and deployment errors.

With SAP Business One, small businesses have an entry point to engage in global trade with the facility enjoyed by larger enterprises.
To address increasing globalization and countries where multiple languages are spoken, the solution’s new multi-language support of
trade documents (such as invoices, quotes and purchase orders) allows users to speak to their business partners in their own tongue
by assigning a specific language to each customer or vendor when trade documents are printed or displayed. This multi-lingual
capability is supported by a new embedded user dictionary that allows translation of items, remarks and documents. Additionally, the
new version includes numerous enhancements to address local and regional requirements, such as tax declaration and sales reports
for European Union countries and other individual markets.

Where many report generation tools lack the ability to collect the correct data in a useful format, the XL Reporter tool embedded in
SAP Business One leverages the user-friendly, familiar Excel-style interface and reports on live data drawn from a variety of sources,
including general ledger, receivables, payables, sales, purchasing and inventory software. With the fully integrated reporting and
financial analysis tool, users can create up-to-the minute reports with ease and access dashboards that display snapshots of key
performance indicators such as sales bookings, year-to-date revenue, accounts receivable, open orders or other data from the
system.

“The solution’s new capabilities allow us to pull the information we need in formats that are familiar to us and simple to work with,”
said J. Albers, financial director, Drumarkon International B.V. “We were able to get up and running on the new version of SAP
Business One very quickly, and are already benefiting from the ability to better monitor, manage and influence performance from a
unified view across our entire business.”



Designed as a core business management solution, SAP Business One provides a flexible platform that SAP partners can adapt and
extend with vertical industry and other capabilities to address customer needs. Using its Software Development Kit (SDK), a growing
network of ISV partners has already developed more than 250 components and solution extensions. SAP has updated the SDK to
allow partners to build vertical solutions and custom applications that leverage all of the setup and configuration objects and settings
within SAP Business One—such as company information, posting periods, tax information, bank definitions and others—eliminating the
need to duplicate development within the custom application and minimizing computability. Additional enhancements to the user
interface help facilitate navigation and data entry between applications, such as the ability to capture selection criteria when running
reports within SAP Business One, or to manipulate menu items.

“Small businesses are looking for an intuitive management tool for greater control and the ability to make more informed decisions
across the entire enterprise,” said Kamal Karmakar, CEO, CitiXsys Technologies, Inc., a New York-based solution and service partner
providing service and support to SAP Business One channel partners. “With the SDK for SAP Business One, we have an extremely
effective way to add capabilities for a seamless solution stack, so that our customers can manage critical business processes without
having to piece together and manage separate modules and applications on their own.”

Initial customers are already using the new version of SAP Business One, which will be rolled out in the coming weeks and available
through SAP’s channel partners. For existing customers, it can be easily installed as part of the standard maintenance agreement. For
small and midsize enterprises interested in more information about the new version of SAP Business One, details can be found at
www.sap.com/smb/businessone. SAP channel partners interested in more detail can find information at www.sap.com/channel/portal.

“With our newest version of SAP Business One, we are delivering an even more robust set of business management tools that enable
our customers to grow through higher productivity, global trade and better business information analysis,” said Gadi Shamia, vice
president of Solution Management, Small Business Solutions, SAP AG. “Built on feedback from our customers, SAP Business One
delivers the capabilities that small businesses want, in a single, affordable and easily implemented software solution.”

SAP is the world’s leading provider of business software solutions*. Today, more than 29,800 customers in over 120 countries run
more than 100,600 installations of SAP® software—from distinct solutions addressing the needs of small and midsize enterprises to
suite solutions for global organizations. Powered by the SAP NetWeaver® platform to drive innovation and enable business change,
mySAP™ Business Suite solutions are helping enterprises around the world improve customer relationships, enhance partner
collaboration and create efficiencies across their supply chains and business operations. SAP industry solutions support the unique
business processes of more than 25 industry segments, including high tech, retail, public sector and financial services. With
subsidiaries in more than 50 countries, the company is listed on several exchanges, including the Frankfurt stock exchange and NYSE
under the symbol “SAP.” (Additional information at <http://www.sap.com>)

(*) SAP defines business software solutions as comprising enterprise resource planning and related software solutions such as supply
chain management, customer relationship management, product life-cycle management and supplier relationship management.

Any statements contained in this document that are not historical facts are forward-looking statements as defined in the U.S. Private
Securities Litigation Reform Act of 1995. Words such as “anticipate,” “believe,” “estimate,” “expect,” “forecast,” “intend,” “may,”
“plan,” “project,” “predict,” “should” and “will” and similar expressions as they relate to SAP are intended to identify such forward-
looking statements. SAP undertakes no obligation to publicly update or revise any forward-looking statements. All forward-looking
statements are subject to various risks and uncertainties that could cause actual results to differ materially from expectations The
factors that could affect SAP's future financial results are discussed more fully in SAP's filings with the U.S. Securities and Exchange
Commission ("SEC"), including SAP's most recent Annual Report on Form 20-F filed with the SEC. Readers are cautioned not to place
undue reliance on these forward-looking statements, which speak only as of their dates.
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